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Abstract

This qualitative research aimed to explore the perspectives and experiences of marketing executives
from commercial banks in Thailand regarding service quality through mobile banking applications, including
customer perceived value, trust, the customer decision journey, and approaches to creating positive customer
experiences. The researchers conducted in-depth interviews with seven key informants, comprising marketing
executives or those involved in mobile banking services. The collected data were analyzed using content
analysis.

The research findings are as follows (1) Service quality through mobile applications is determined by
key elements such as ease of use, speed, security, and system stability. While some banks focus on
developing apps as tools to meet customers' financial life goals, helping them plan and change financial
behaviors, state-owned banks emphasize accessible design to accommodate the elderly and underprivileged,
reinforcing their role as banks for the public. (2) Customer perceived value from using mobile banking apps
includes dimensions of functionality, convenience, a sense of confidence, and in some cases, financial
transformation. Most customers primarily expect convenience and confidence in conducting transactions.
(3) Regarding trust, executives agreed that crucial factors include system stability, operational transparency,
and clear, continuous communication. State-owned banks emphasize trust derived from their strong ties to
the government, whereas commercial banks build confidence through actual user experience, robust security
systems, and rapid responsiveness. (4) The customer decision journey comprises service awareness, trial,
continuous usage, service expansion, and word-of-mouth referral. Digital-focused banks primarily drive this
journey through social media and technology. In contrast, state-owned banks often initiate engagement
through government-led community projects, leading to sustained daily usage. and (5) For customer
experience, executives across all banks agreed that a positive experience must be simple, secure, and align
with user expectations, both technically and emotionally. Sustainable development, however, requires
continuous listening to customer feedback, advancing technology, and adapting to specific customer contexts,
such as designing for seniors or creating personalized financial planning tools. A key finding of this research

indicates that customer experience is central to competitiveness for modern mobile banking. Banks capable
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of creating differentiated experiences that integrate technology, user understanding, and personalized

valuable services will be able to maintain sustainable long-term customer relationships.
Keywords: Service Quality, Perceived Value, Trust, Customer Decision Journey, Mobile Banking
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U warFhangnisedu (3) madadulauasldanu (Decision & Usage) gnénidiontodudwvieuimslasiionsan
niadesine wu 511 Wsludu warUszaunsaldewnihi saudinssuduldomuins @) nsldauseddes
(Retention) n137 gnA18sadlduinisaely wazenadnisvganssue nieldafduneg va9 surA1INIs
nsdwiidlofio egaaiiiaue (5) nMsusnsieuazaudng (Advocacy & Loyalty) Lﬁmmﬂﬂﬁﬁgﬂﬁ’mimﬁummﬁq
wolaonnsldauduazuing swfensatuayundanisue denaseanuindluszozen [39] waznnsiigndn
wugthudnsloidu

faifu ioadns Uszaumsalgndiifuasdaiu gfafeseenuuy umsnisindulavesiuilana Taunse
povaussmNFeIMIvasgnAlunntuneulfegieuiunasisyavsam [40] nagnsdrdnylunisuulsadunis
nsandulavesgnan lawn (1) mil%’%a;ﬂaLLazwmiuia%’umé"amﬁumqqﬂﬁ”w (Data-Driven Customer Journey)
nslideyangdnssugnéitodinsginagimnuidilaanudesnsveusazyana euiuussUszaunisallvings
fupudeanisiiu 4 [19] (2) nsasreealusdauaradisnnulinga (Transparency and Trust-Building) N5l

Tayafvalu gnaes warASUTIUALINURNARTMILarUTNS sYaelignarsdandulalunisdedulanazanninu

U U

fea [41] (3) nseenuuulssaunisaliuulisesns (Seamless Omnichannel Experience) nsidionlesdaenig

¢ ¢ & Y v o | & ~ v R ¢ al « v o
E]E]ublauLLagaavaauW\‘iﬂllﬂLﬁuqW?Sﬂuaiﬂ\jﬂauﬂau LWaiwqﬂﬂq‘lﬂﬁUﬂﬁgﬂUﬂqﬁmﬂ5WU3ULLagaaﬂﬂaa\1ﬂuWa@@

a

dunan1senaula linasdsuriuteaslafany [42]

a v U a

atlidlegsfvanunsnesnuuy Wunamsdindulavesyuilnn Willauasain nouauasnuAIanis way

afenuATbAiugnAld agaunsaasng Ussaunisana wasdnlug anuduiusndsdiu dugnAiltussezen [18)

=

feg1avasmansenuidAy taud (1) nsiiuanufisnelavedgnan (Customer Satisfaction) gnAtduuiliuiag

navunlduinisgmnldsulszaunisalnfnaemduninisdadula 2) msiuanudnfvesgndi (Customer

U Al

Loyalty) Uszaunisalfiddieasuaiaanulindawasanugniuseninsgndnduiusud ihludanudnalussee

¢

817 [30] wag (3) MIna1awuuvendeUInieun (Word-of-Mouth Marketing) gnénfilasuusyaunsainadinualiy

d' o a o ¢ & a Yo wal < a a a
V]ﬁ]%LL‘USU’]Namﬂm‘m%i@‘Uﬁﬂqiiﬂﬂ‘UE\jau LLa%L‘ng‘dLLUUﬂﬁma’W/lmJi%aVlﬁmWQJ [39]

2.5 Uizaumsaimaegnﬁ'ﬂ (Customer Experience - CX)

NUUIRATINUATINEILIT1R Y Uszaunisalvesgnan Wunadwsidaysanisvesu Jdunusvianund

v
o

andndifusuimsriuuinissumInalvsinsidedenasndunenisdnduls (18] Wunsvigsnssuwintu Ml

[

HATINTRIMNGEN B15ua] warn13TuivesgnAluusasyadulia (Touchpoint) Mdsau3nis ludnvzdunisni

Inaauaundiadu Msidngseuu n15vgsnssu nsAnsdedeaduayugnAn vauwdudn1sTunIsuIaLAaurIe

a = Y o v

AUNMUINSTIWTaNI1 nsdwey AuAINIgNAISUY agataay wazn1sasne mnultingda Audaunss dudu

Y

v A

YadeddgyiivdenasuliinUszaunisalandnmdey Ingluusunves suiasmansdnsidetieluussmelng n1s
° v Y] s v | < a 0w A ~ < Y '

anudlaagdanisusraunisalgnategradussuulinnudidgyed 198 iesnidudadeniasiennuunnsing
waras1aaNulaSoulunsuradungedu sunansiluaiusadeuaulssaunsaNannaanInuAILAIANIIYBY

anfneagadvanAiiiugudeianansailafngi

3. /Auiiune
ndeasatiunsidedinunmiidyaguang efnwiinusuasUszaunisalvesuimsiienisnain

nswnsmaivdludsemnelnese annmnisiusnmsiukeundindusuiasiletie iudan1siuinnA1vesgna

Aubingda dumansdndulavesgndn wazuuimnslunisasisdszaunisalid lnedunvel gladayandn loun
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£ N =

HuImIninsean luihundsfuimadaleuesuimsnansdwidete uaziiuszaunisallusnuaednarily

U

3

PYouni1 3 U visendd@iudendaaiunisiusnissunn1smansanyiileis 91uu 7 518

va o

1Ase9daN 1Y lun15998 A8l duuUduN ¥AllTaANTALAAINNNSNUNIWITIUNTTY UEF351908A1078 1

Y

Ya o a

A3dediwuuduniuwalasi (1) aaninnisiivinsiiuseundindusuiansilefienisgnesnwuuiasyseilivegsls
- 1 s 1 o G Y o v Y a A A A 14 1 9
dialimaulandgnanlugatagtu (2) AurfignA13us annisldusnissunansietieliesduszneulating uazlade
TafignATliaudAyuniian uaznsizwala (3) :ndszaunisalvesinu Jadeladreiidamasie aulinga
vagnAtunisideniduinissurasiiuiiedie wazaulinedalignasialuainnszuiunisla (4) idunienis

Y a

findularesgnén (Customer Decision Journey) faui3niuiuins luaudsnsnaneilugnéiusesn iudeamis
sumsiediefinszuiunisedndls uaz (5) Uszaunisaiueagndn (Customer Experience) fimtunnslduinissunans
fiofie uazidolauonuzognslslumsiamuilyididunasuisiulilussozenludiruzvoai

nafiusausiadeya ftunou il

1. fAdelsvhmsdavsnedlideyandn fefutaznafiasdunvaisndsdstoraniluliaamin 1 e

2. lufuitvihnsdunval dnddeldndumanudunouniaiudeyaegiadussuu Buanns uugihih
uaz TanUsrasduasnuideliglifoyavdnmauegisdnau anduld veeugnelunistiufindes msduniuel Tne
Funadauszlovivesnistuiindeaiiemnugniosusiugilunisaeamuundunivaluasdinmeideya samidans

o o

wuinassnwanuudiiuazdeyanlissgnihluldiieTaguszasdniadvinisintu

4

(e}

3. ndsndilsdeyaninmisdunualsuiu Uniduasideyadeaiituiinliin aeaunainy (transcribe)
ogsasiBen ileulasdoyadeddiiudeyadstomnuiiamnsatiluiieseildsely dunouddydamfens
Ainnevianuidvesteya (data triangulation) FaduismInsvaeumiugnisaazaiiniidefiovestoyalnenis
WisuisuuarBududeyailianuvasiinn TasSeufisuteyaanduimsvarsvirusiudamsieuiisuiu
lnansithanldmumunssanssu elildderunuiinseunguuaziininainidedogean

a ¢ v Ya v § Y ¢ a ° Y] a ¢ & .
mi')Lﬂi’l:V]’UaQa Fﬂ?ﬁ]ﬂiﬁ]ﬂﬂiﬂ@ﬂlﬂﬂﬂﬂﬁ LLaZ‘Vl’]ﬂ’]’ia':;‘ﬂNaﬂﬁﬂﬂ’liﬁmiwv}m@%’] (Content anaLyS|S)

4. Nan153Y

o~

NnMsdIAEaifuIMIMINsIan Wiedddmiindestunislruinmssunmsmalnsdwidedie Tnsuen
arumileuuazanushsluusiazdsdiul e

AMAINNTIAUTNTS

ﬁgnﬁmmi%'guazﬁmmmamﬂﬁmmﬁw Feyiu Auenelunislaau (Ease of Use/Simplicity) wag A4
Uaansiy (Security) Wumlandnlunisesnuuuneunaindy Yonand n1s3u AUAAILYBINAT (Customer
Feedback) uazn 94 dayanisléan (Usage Data) saufls dwid¥anauienela (Satisfaction Metrics) 10435013
Ussifiugaunnildiulneily faddeunndreiidanaldde suinssy adumsssnuuuiienilsds madndsldves
vnnay (Accessibility) Instamznguigeotguaziiissliios uazinaglivommamuniifleglunsiuilsnufniu
Tuvaed suranstenvy nazlduuinis gadduqudnans (Customer-Centric) 88 199A1au 1Wiun1sase
Uisaumiﬂhawwqﬂﬂa (Personalized Experience) kazn151n1anns Design Thinking 39 Humanized Digital

1Y

Experience 1U5UlY Tunsusziliunmnin suiansionvulinldiniesdionazaviiivainanewasianiglatsasuin

a v 1Y 4

U 19U Usability Test, VOC, Digital Engagement Index kagn15usziliulud@fiineadesduesualanuidnvie

HAGNEN19N1TRUVDIGNAT
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AMAINANANSUS
9 L) U

TsUIATTITUAZEUIAITENTUANIIN ANUAEAABLaEANUTRHED 9T ANNEYAINLAY AINEY
Tunslan Wuauaiugiuiigndlianudidylunisldvinissuansiofie egnalsinu suiansdy ssudug
Wisdslu ssunummsidutesmadiis vinsuazatadnisannainsy swdanisaine anugila Ay
an1tiuvessy laglimnuddgyfumstnddsvesgndvnngy Tuvaesi suiansionsu hasvensveulunyanme

U7 Ausaniss Usz@nsnin manevausdlaidladiivainwanadie DRvesruaininedu (W dusisual daaw)

wazluunansdl sunArsiensu Aty AnudiAwanizyana (Exclusivity) uaz winnTsu enaUaLEINgUgNAN

(%

WNENAULINTY SUIASIONYUUNLAL Fzgjaiiges mnulusslauasmsaiunu NgnAndsedayanienistiures

Y

AULDY

aulingla

ﬁgmmmsﬁ”gLLazﬁmﬂ1sLamjmﬁumqﬁmfwﬂﬁaﬁugwﬂuﬂWsa%amm"lﬁmﬂaﬁa AN doiievesi
5UIANTLEY sruuANEUaendeiuiaunswesueundindu anuaissvessruu wazanulusdlalunislusnng
uanani Uszaunisalfinannsidnuess uar msdeansiidaiau fedunsruiunisddlumsauarnmai
¥l Tnedounnsnsiidiuldfe sunnsss aeldussuuazdusiies anuduaniuvessy Wudladvadreannu
Hetulaense wardnisnauka e iy (@1 Wit Wafudewmneiinalunsdeansiiioadisaany
1ndlasgresiaiiies drusuimsionsu Shaglianuddyiunis afeuszaunsalldauiisuiuuaylisesse
(Seamless Experience) nsmevaussfisiniuflofatam waznisaiimnuidniifiiununesaduayuogie

WHRSY UUSLTUNSEUIUNNSRILASIAY LU 115 Onboarding kagn1sQuagnAanIzyana sadiensiiusnm

o v o

Aludeya [Wugawe

Wunsnisindulavasgnan

1%

Lidnsilusumsigseenvu dunnsdndulavesgnandnisuduainnissus (Awareness) U313 &

U

919UV INUABYBINT LU N1slaivan Auzd1aInAuIdn visemsuseduiudeing wiaandu anAasLdn
diumau msfiansan (Consideration) Fso1asafamainudeyaiuiouifisuneuninduressuaasag siludu
fwed anindede Wedndulaldudr gnéazduiiuns naasdliau Tnsnmsnnidlnanueundiatulaznnaedly
wesiugiu 1wy msnmvdeuseniiu nslewiiu wiensineda mnvszaunsalldnudestuduluegresuiu
anéagdu fdamwdammnndu uazaslduinisdu q Adudoutu wu madudu msdieds nsdevssiu nsamu
viauimssnulatalagd luiign mngnanfiswelaludszaunisallnesiueresoies Avsiaunllg anudnd

nanesdugnAnysedldueundindutiulugemaman uazenauuziivendeiiugouse

o ' o o A

anuuanssludumensandulavesgndn uwivedllassadindumeindeiu usipaduiasusaduniou

q

Tunsazdunounduunndeiueg1ednian IalsuduYen13suIswIAnssy dniinsfuinweulesdiu lasinsniasy

Y

Y a

= ° 1% vl A A oA I3 v o ' | 1% o a
PIDATTLHUSUIIN LQWWUWWIUWUWWﬁ@ﬁ’]%’] Wunan A8y Qﬂmmﬁ]i‘Uiiﬁmi MyMO VDNDBHUAUNIUNIT

U

'
‘:4

Usgmduiusuinsnisdensnvessy vselnsen1sveessdus wuieatungilng Ngndndindus Krungthai NEXT %ise

Whds :nMsaamzilonannsnIsnIAsy Wy LT1vUE 1130 AUALASY

o va

AUsUIANSLENTUTYRIMINTTUS A NYa8LaLUNSAANINRIVaTNNA19N71 W lavanesulal luldea

U

HiAy Influencer WiaAugUIaINAUSIN Tn1514 Influencer wag Online Campaign fn15a519n15505HUNTEN

U U
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n1sUavgyBuaznisisudulderu (Onboarding and Action) dvsusuIA55y WunsvesgnAdandl

aur LuuuuARdvia InegnAtenaduduluiiann edadad wazadasldnu uidmiusuiasiensu Juwalidy

e
@

'
3

agitiu Digital Onboarding WuueUlagnse WelignAanansadadnduasiFaldnuldasaingadu

yaUAsugnisilugnAtusedn (Conversion/Loyalty Driver) d1wiusuiaissy nisfignAtasnaneilu
fldnudszdndingnduinfeusie msitrfisaiafinisviedudeniienleaiusy Megiudu nisianiduniy MyMo
#3813l Krungthai NEXT wiaidnsaulasinsadainiseing q dmsusuimsienau Iuswdndugainudnfdnu
311 Maesngednn1sn1sduladvu vsnisamu vsensuaudivladaled dnsldinesyaelvdanisnisdu
& v U U g v 1 &, > ° ' o ] B Y 2 A a A
JuimdndulignAnanedudldeudszduinniinislilusludussesdu wasidunisidifuinmsdudediuyana
nsasu wietiwesiuladlad WWudsdhdgiiiludanuing

] <

Tnwagy suinnsdy wdivpudeanniadudunilwedasiaisiiuguresiguiauasiassnmsatainiarie
Faduusegdladidgithgnadigueundindy luvaeiisuinmsiensuazidunisaiisassduinnssy feesi
vannnans uazUszaunisaldiuynnaiinevausslaialnduesgnin eairsmnuyniunaznszduliannisldau
otasiLilos

Uszaunisalvasgnén

su1Assg Wulszaunmsaiipfiaseunqu 3 daumdnde (1) Anudeuazsiulalunsldou 2) msléfunn
Pewdonsmnd uay (3) msldsulenmanemsiuiivngauiuiinaues (Financial Inclusion) suiansssmisn
msasenuiinsiazidilanulne Inglimnuddgyivu 4 wnuman ldun anuiseudte (Simplicity) AN590L52
(Speed) Aulasnsty (Security) waz n3idoulesiuiinuszs1iu (Integration with daily life) SUIAT5Y eyl
Uszaunsalfiindsléing vasade waglvianuidnevgu Wuiias udamaduieiesfiofidrslissmvudiis
aYaRnisuazlonannensduiiddy

= i saa v \ly

sUIAIsIeNTU NeanUszaunsalvesgnAfdanudulua uaziiladnaends Wedltuszaumsaliifdes 13

o

seusie daAmA1 wavUaends gnA1Al53and1dnn1s?ian1siuldvetuiselateiaduda Tiaudidyiu

<

v . saa

Uszaunsaligndnidnieanuiludinsrenisldem Jasasdy wasmunziulafalad wWiulszauniselfineulanddin

Y

v

114n1943u (Personal Financial Goals) wag vinlvignA13dnlasunisgua (Human Touch in Digital) a3Ulnesau

U

suimsienvusiniuyszaunsaifiviuadie 1¥soede Samaatn Yaoasiugs wazannsouiuuddiidrfuudasyana
I iiteneulandmnusiosnsidudeunazanvansvesgninluganavia

Forausuuzlunsimundsdusasudsiuldluszazen

SUIATTTY LAUDTINITINMNURALY MyMo Taeil ssuukdsdauwaslimuwugdinianistusnludd
(Personalized Alerts) Liinllaoiidouleetulnsinissy Wy Auazaie vie noa. waz 19 Al liledansosuaziaue
dudaidosiu yaiamnedisdaiioslu 3§ 1éud Al wae Big Data ilel#u3n13nse9a Open Banking Lilaiaury
FinTech WAgsEUUYRINIASE/IonvY LAy Msdeansiidaunassioiios Insdeiausuuzvassuiasizassiounns
nawmalulagdrdvunuimlunsaduayuulovigniasgeazasneninuiniisunenistu lnganizn1sidias
Uinsdmiungudszansiivannvans

suAstonsu iunsiauweUliuaionasaiia msanmnududeulsinniian suimsidunisamu
¢ Al Wag Machine Learning agnssiaiilos Wamn weundiaduluguzgaisdiudimisnisiu (Personal Finance
Assistant) finsld nsmaanuutemaiieldenneUfutemnady uaz iUn3unruAndiugnéindodsnueeulat
surAstenay Wunsiladesgndn (Voice of Customer) a¥auianssuiifianumang (Meaningful Innovation) uag

yalugarudsdu (Sustainability & Inclusion) fin1siiiuiliaesyieddserensonuinisldauiiedy wunisilu
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Digital Life Partner ieasslinnudstulangnedsdu suimsiionnanudsduazunain 3 Jade laun Customer-
Centric Culture, Digital-First Transformation Lag N158351952UU Ecosystem Ananuvinsnsdudduladaleg
Y04gNA1 Toldual Uz RIsUIATIENTUAETIoUN S tuu Iy wAlulagtugs wavn1sadeseuuinanienisiy

a = o s A 1 1% W Ao d' v
NAIVUNIT L‘WEJG\@UIR]‘V]ETlaWavLmaVlLﬂaEJULLﬂadlﬂ%m@ﬂm LLag3ﬂ1ﬂ’]ﬂ'ﬁ’]lla’]llqﬁﬂiuﬂqiLL?J\isuuslumaqfﬂW"UULﬂaauﬁn&]

C

fva U

&

afunudAIINMITEElAIu Yszaunisalvesgndn uiilalumsudsduves suansmalvsdwiiletie
galni lngsuiarsiaunsaadiennuwnniadslseaunisal wasnaunauseninamalulad anudlagly wae

uimsiilnaanzyana saunsainmanuduiusivgnalieg1edsiulussezed

5. d9U aAuTena uasdaiauauug

5.1 d5U uazadusiena

<@

1. puannsiivinisiuseundiadu gnivualagesduseneundnae audielunisidau A

@

AMUUABANY LATAINULEDYTVDISEUU @DAAABINUINUITEUBY Liao Palvia, & Chen [43] 91 1Hug1DanUd1AeY

o

vosnnuirglunisliau A mnuvaeade uazanuiefios Jaduunuvdnvesnanimuinisueundiatu ua
37U949 Sharma, & Ojha [44] fiauodn AMATNYDITTUY Uag AMAIMNUBITBYA ﬁuwmwﬁﬁzya&m?jq Fagaufis
audglunsldanu mmuiilunsussnana anutdefievesszuu (Reliability/Stability) wazaaasndsves
ganssu wamIduanlng i mnssuusuesuuiledefienuaiios 1nude s waziinnuvaende

Aldnuaziinnuiionelagauiaziivuildunlivinselulussezen

Y o v

2. gauAignAnsus 9nnslduedsunmsiledie Useneusmedfnudslevdldass anwazainlunisld

Y

s awansivla aenndesiusuves Sharma & Sharma [45] insaaaeuiiadedivszneuidu que1sus ves
{ldau Tngiiluagnuigaardananldlduanfsailaidunsldouity widmufdinesuniuas
Uszlewlidsuszdndde Tnolanizedneds mnuanunsalunslday anuirglunisiFouduazasldeu anm
agmnauielunmingsnssy wag nsadnnuivledufndesiuanuvasadevesioyanazaiuiniofioves
seuu iWussdusgneuvdnigldaulfanegs uenaindames AlQeisi [46] fiatvayuifniiin anudieluns

g9 azadennudiule Yadevisaesdiuiinaronumnignaniuiuazanuianela

o w

3. Anulingla wnandadedy loun anuduaswesseuu anulusslalunisaiiunis uwagnisdeansi
Talaularmolilod @onnde9iuiIuIdeves Duangruedee Eaosinsupa & Waiphot Kulachai [47] AiL@ue71 A4
Wsdlatraiuulinslavestszyvu anusuRareuredsguia wazauiuanieinsdes nuIdeves Kim, &

Lee [48] inuin anulusslalunisdeansvetasnnisinaidauinaannubinnadavesussmnvy wavdsnabiuseanvu

=]

fuwwlduujufmuunsnisdestuguaim Ftuansliniuin mnulusilanasnisdeansfidaaunazseiioadiunum

o o

danlunisasiannulinnga wazaiusiuile
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4. unenisindulavesgndn Yseneulume n155uiuins msveaedldau msléeusiades nsvene
U3IN13 UagnsuensesuIAsiiunguanAAdva nan153duzdennnediukIAnves McKinsey & Company [49]
Mauedn suimsindudesususilindrfunsinunwesuilaalugaddva Ineuiunisasnaussaunisaliisnuiu

seningeanisesuladuavesnlal suimisaislduuinivaassuaziious (testand-learn) Wi oUsuUga

1%

UszaumsnivedgnAnluusiazdunau Asdn1ssuiuinig msveaedld msldausadias nsveeuinig lauds

U

nsuuzihuinsligdu nsysannisteyagndwaznislinisinssituguiuisddglunisadausyaunisali

a a

I ' o a a v . ~ ' caa v ' &
LWUAIUALLAZHUTEANTAIN LAZINUIYVDY Aydlﬂ [50] 1/1Lﬂua’nﬂsxa‘Uﬂﬁm‘wWU%NQﬂﬂﬂmmaz‘uumau%aﬂﬂ”ﬁ

WUN AeANISTUiUINIg nMsmeaedld msldaudeiios n1svensuinig laudsnisuusiuinsigdu dina
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Tnenssonnuiienela anudnd uazanudilafisuuziiuimsvessunens mATedlidiuinnsaiiufinsadg
ﬂisaumitﬁﬁaiuLwiazﬁﬁu’umaummmﬁqmaiﬁﬁmmmé’uﬁuﬁ‘ﬁﬁdﬁuszwdwﬁu’IﬂWiLLazQﬂﬁw

5. Uszaunisalvesgndn fuimsynsuiasiiuinszaunisaliiadosusneuseanuisudte Yasasde
WaTABAAR BITUAINUAIANTIVOIR LT waludanadawaversual nanis3Toaenndosiu Mohamad Jalani &
Veerappampalayam Easwaramoorthy [51] lauai1 adefifiavswasenislénuueundiadusunmsuuiiefiolumns
Huilanvaniaide Taewdui anuazainavie audasndes Auamuinis wazdadenanalulad

nansAnwINUIIANUasafBuazANasnInaunslulladeddgyidwmananislidauleundindusuimsuuiiete

'
a

n1seanuuukeUNldnuieLazUasadvaunsaiiunseeusuiarnslidauvesiuslaale uazauideves Park,

o

Hong & Kim [52] llauedn aunmuinisaaviafinmsiinnmioudie Yaoass uaznevaussanuaaniweld
slusumaiiauazensunl msadrsuszaunsaldlifiilureameddviaaunsnaduadsailindaasanusing
Y0egnAIlA

5.2 dawuauusludulyung

1. fUsznovfanissnans mslianudiAgiunisensedugunmuinsueundindusgisioides suinns
AsamulunsiaIkazUul IR YR UNaIATUsUIAT UL Ble whufl 4 esdUszneundnde (1) Aude
lun1519e1u (Ease of Use) aanuuy User Interface (U) wag User Experience (UX) Tiiseudne lidudou 14
ﬂ’mﬁm%ﬁmiuﬁﬂ%ﬂ’mlﬁd’]EJ(??QLLG]'?W%QLLiﬂ (2) M3 (Speed/Responsiveness) simunszuuliiinusangalunis
Usginanauazn1:iganssu ieanszeznainissenssveaditan (3) mnuvasnds (Security/Privacy) a19ann
slalvgldeuseszuuamasndefduuds mstiesiudeyadiuynnanaznisvingsnssuilifisuszasd way (@)
ANUERESURITEUU (Reliability/Stability) auanazinsesnwszuulvliannuaios andymnstademsessuuay
el danansainiausnislanasna

2. fuszneufianissuinns esadrennriignin3ug (Perceived Value) athisausnu uenwioanileidy
nsldau suiansaasifunisadisnuansensuaiuazUselevifsusednelvitugndn Tnslanizegeds
(1) Avuarnnsatunisldanu (Usability) vinliweundiaduldaiudte wiladne wazarusavigsnssulaeegng
aganauiy (2) anwsiula (Confidence) a¥1saund esulviugldenlub ssnnulasnsdsvestoyanazai
undefiovesszuu (3) ManeuaussmuFBsNsvanvans faunilsidusazuimslvinssiunnudesnsuasla
dladvesildauusazngy ewiuuselovildaeniuviass

3. {UsznouAan1ssuIans desasuaiisanulingds (Trust) Meauldsdlanagnisdeansia A
Pnsladumladdyreansldusnsmenisiu sumseassiiunisded (1) wuanutuamesssuy adeany
Bostusruusunasuuiedefienusiuas asnds wazliidesionisgnlanfinisleues (2) wuanuldsdalunis
Fuiuns Fuasdeuls ngszdeu uasArsssudousng egretaauuariussla (3) wiunsdearsidaaunas
seillos doansdoyadify ulsviensidsuulas viedemssziuing 9 ligndmsuedaiuinsfivazasinane
Tagldesmsiivarnvansuaziinfisine

4. fuszneunssuiaInsUsuuss umenisdndulavesgna Tidudwwda sumsaasvianudila
wazUulgavszaunsaivesgndlunnduney iftoainen1ssuiuints (Awareness) ad1en1ssuidaUsslominas
AAzAINvesLeUNAIAT U uTe s eTmNza Tinsaaeddan (Trial) daRanssudaaiunmaaeddam vieo
Tisuusihmslinudesiu aduayumslinuseies (Continued Usage) Snwanufiselauaenszdumsldinu

sgsaauanuienduiineulanduarluslutuiiutaula iensliiinn159818U3n13 (Expansion) Lauauinisi
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L 8198913 06 DUBAINANABINITLAN LA UN1TIE9UTUIINT19 wavdeaSun1suenae (Advocacy) @314
Uszaunsalnfaugnaninanulsevivlawazuenselvigaulduinig
5.3 darausnuzdmiunisivglunsesaly

1. nsfAnwddntadendmasie aulingda vewdldauluviunene widnaddedaeszyinany

]
v

ffuas aulusala warnisdeansianudifydeanulinds wiasinsfnvuinduindedemardisvina
uwansaduegslslunguussensfivainnans Wy naudgseny nquitlidunsiumalulad wSenguiliaedl
Uszaunsalinunranaonsioilid

2. ynsmsEnuideguaimiievianuidle Ussaunisalvesgndn Tuidedn msdunwalidsdnude

n3danguaunun (Focus Group) fugldnuasdrglviidnlatennuaianimisersual Jgymiuiase uazany

v
=

AANLNETU

oy '
vaa = =

Aoen1silignuatia (Unmet Needs) vesgnanlaneediu Jaagthlugmsiauweundinduinsda

3
Y
3. MINMTTEEeInsalifeiunginssunsldaulusuies TnslduuuitasmeadAndudounniiu
vsomaiin Machine Learning LilonennsaliuiliungAnssunisldnuiaundindusuinisuuiienolussesend wu

Uadelaiailidldaeululdueundindudu vieladulaiiasvilifléiluduonsoniudedu
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