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Abstract

Research on factors affecting customer loyalty to Coca- Cola (Thailand) brand products has the objective of
studying: 1. To comparing the factors that affect customer loyalty to Coca - Cola (Thailand) brand products
classified by personal factors; and 2. To studying the factors that affect customer loyalty to Coca - Cola (Thailand)
brand products. The sample used in this research was 400 samples of consumers of Coca - Cola drinks. The
researcher used the quota sampling method. Statistics used in data analysis were frequency, percentage,
arithmetic mean. standard deviation, and multiple regression analysis.

The research results found that

1. Customer loyalty to Coca-Cola (Thailand) brand products is classified by personal factors. It was
found that there were no statistically significant differences.

2. Brand equity factors affecting customer loyalty to Coca-Cola (Thailand) branded products. features
(b= -0.02), benefits (b= -0.02), value (b= 0.19), culture (b= 0.34), personality (b= 0.20), user (b= 0.13), respectively,
the equation has a predictive power of 73.60 percent. The equation can be written as follows:

Yiot = 0.704-0.02X 1+-0.02Xo+ 0.19X5**+0.34 X¢**+ 0.20X5*+ 0.13X¢*

Keywords: Loyalty, Brand value, Soft drinks
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2. Fonnningnénlual: gnéniidianuyniuiuuusudinasfenuadlalumstedudmanssenmsviiouinig
3n Betheifiugarweinstoresgnéusor e
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4. nuBaRaTULUTUA %aLﬂuﬂejuﬁLmiuﬁﬁi’mﬂﬁmuﬂﬁqﬂé’wmaqﬁlu’qmﬁuazﬁmi%a%m&iwimﬁaq

ArminArauusudtiufiog 5 2y 18ud
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gnénfiiduandn
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7. msadrsausnfsulusludunazaiuan (Promotions and Discounts): n1sTiaruanySelustudufivay
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mwanwalnsdudtusznaudie 6 asAusenau laun:

1. AauasR (Attributes): Amdnwalandudiiiliindsnuaniivionudnuaivesdudniidaau

2. Arulselond (Benefits): uansiannsrlovtidunthiiuasaasslomidnuensunl Wy anuvumuwandls
wiunasslomidnumiing uagsaunuandiifiuanselowidiuoisunl Husy

3. Aurn (Value): nnanualnsdumusuenianmaveHEn

4. fans33 (Culture): mwdnualnsidudoraidusumiuansieiaunssy

5. YAANAM (Personality): Mndnwalnsdumusuentisyadnamuesdua

6. {14 (User): mdnuainsadudusuendsussanguilaafitovsoldau aunsoneuaussarudioinsves
Fuslaeldegreliuszansnm wazdsnsounquluiedeiidudedaild 1Wu anuindedo anusiula anuduias
Usvaumsalilazansn mudiusuayaugnity aauamm uazyadnnm sy

e auAduddfylunisainudisaliiududviouinig asduddunumddyluns
wenuezfauanautslunatn Insairsmnuuansinsuaziauenaawiusliiufuilan Ademmesmaaudlign
fualo 1@ 2wunm [10] Pidudsiiteadeauuanasdituaudlunaauesiaiunmavesdudiug Tneds
asnenudnAlAiudusinaluszezeninig

Kotler and Keller [11] s¥yimsndudsznaudiefonsidudi (Brand Name) wagtaiomanen1sén (Brand
Mark) Insdonsidudniduioniosiiszyfsduduazannsasuoondedld lusnriiaiomnensdndudndnua
$199) MdudruUsznevvesmaududliannsnsusendedld mslddieny andudndunsesuieieisde, /i,
dyfnuel, uavnseenuuy Teunliazgrlfiflenansnaruasmmiduendnvalvesdudmiousng

QIFNIA WAUNDY UTIU TULNIIU Wag NTINT MyduR [12] é’ﬂizqiﬂmw?’mﬁﬂlﬂu%, A, dydnwal, visens
panuUUTMLRTigsAvad s ufiouansanuuanssedudwiouimevesiuelfunndsnnguts naentuaiisea
Fedulitugnén msfinaaudilenudinuasiienuudaunisidlignindeniidliviedeudmiouinmsanas
Fudniug Snvdsdemalifimmmdeiusasnandouilazuusivoldude Tumnduty Wilauazesuenmevems
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Aaulsodsy Aaudsany

Uadedauyana
1. el

2
3. 57elé ANUANA luRTIAUA
4. 561 — 1. Ao

2. nadnluegnandlaguilaa

AENYAIATIAUA 3. anudelumadaia
1. Aoan i a. sifedn

2. ﬂmﬂ‘sﬂﬁl"tjﬂ 5. Awgan

3. AReN ‘ fian : Aaker, 2004

4. TwUsTI

5. YAANNMN

6. LY

Kotler, 2010

AN 1 NFBUMNARMINTIVY

4. 3AiuNsIY

Usvanns (population) W4 lunsisendsd e Qﬂﬁwﬁmm%ﬁmﬁwé“mam Coca Cola Usemnelve Useanns
Ingl 2566 91U 66,052,615 AU NINGFUAIDINANEATAITAIUIUVBY Yamane syduaudety 95 Tngld
wuasunuduedesiislumaiiudeya Idvuangusaegns s 400 au 3selETSdusegsuuvaznn Taedy
engnounuuaeunalilssnunguiegamuiinmun

5. NANTINY
foyadiuuanavesinauiuudeuaudnngilunands (Fovay 71.79) wawe (Sevaz 28.1) Teorgdin
Tnejeglurag 21- 30 U (Segay 69.23) dn1sfnweglussiulSaynns Gevay 74.36) TordndnlvginSewdndnm

(Fewar 66.67) ingldndsdaifiou And1 15,000 umeway 69.23) gviuuuasunudiulngiidniendeeg
Tagdu menans (Seway 51.28)

AN 1 AMNSNYIRATIALAN

NMWANWAINTIAUAN Mean SD Nan1sUszIsuY

1. nupauU 4.34 0.47 3170
2. pumauUssleni 421 0.49 1N
3. ﬁﬂuﬂmﬂ'ﬂ 4.03 0.64 un
4. PUTAIUSTI 410 0.56 1N
5. AMUUAGNAMN 416 0.54 1N
6. ﬁﬂwﬂ‘?ﬁ' 4.19 0.52 41N

T3 417 0.54 wn
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wnan o AuauEudH (Mean = 4.34)
meedt 2 anusnilunsdud
ANUANA Mean SD Nan1sUsEIEiU
1. umudosiu 414 051 e
2. munsinlegnandlaguslng 401 061 e
3. guAnudelunsns 4.21 0.76 17N
4. §runsTen 4.03 0.54 1N
5. AUANNSAN 4.06 054 N
3 4.09 0.59 an
FoyaeaiummAng agluszduinn (Mean = 4.09) Tngaruitldsunisussdiuinngs loun fuanudiely

M3d1ds (Mean = 4.21)
nawSeuisuladendmadionnuinAvesgnAtsiendnduannsdun Coca Cola (Useinalny) Iuunany

Uadediuyama Wedwunnu e 018 31eld wavseaun1siny nuilifinnuwandnsiuegelitudfyneata

NANSNAFUANNAFIY
Han1sneaeu Jadunmmnsduddmaronuinfvesgnidendnsiuginsdud Coca Cola (Usenelng)
annsoRasanldnmsed 3
M 3 Dadunaurinsduddmaiennuinivesgnasondndasinsaui Coca Cola (Uszmelne)
B SE Beta t sig
(Constant) 0.70 0.17 4.14 0.00%**
AuAEITR X; -0.02 0.08 0.02 0.25 0.80
Aunnsslon X, -0.02 0.09 -0.02 -0.28 0.78
ﬁquﬂmﬂ'q Xs 0.19 0.05 0.24 4.16 0.00**
0.34 0.08 0.38 4.52 0.00**
0.08 0.22 242 0.02*
0.14 244 0.02*
R’= 0.736

0.20

ATUTAIUTTTY Xa
0.06

AMUUARNATN Xs
0.13

ALY Xs
UadunuAnnduidwananuinivesgnadendninginaudn Coca Cola (Useinelng) Usenausie

AuAENdR (b= -0.02) sunnUselevl (b= -0.02) AuAAT (b= 0.19) Auiausssu (b= 0.34) Auyadnam (b=

0.20) AuglY (b= 0.13) mud1au aumsiisnnanmsnennsalieay 73.60 aansaliouaunislanail
Yot = 0.704+-0.02X 1+-0.02Xo+ 0.19X5™*+0.34 Xg**+ 0.20X5*+ 0.13X¢*

6. aAUTIBNA UaTTDLEUBLUY

6.1 aUTUHA
1. YadefidwmasionnusinfivesgnAsiendnsiugingdudi Coca Cola (Usemelng) Iuunauadediu
UAAR T uunnu A 918 518ld wagseaunsfing nulliianuuandisiuegadidedfyniedis nannside

AINa1NIzARRAdeI UNIATETRY NuA WesTauay uwazasy) Wuwsay. [14] Mauedn Jadudruynaasume ang
sEAUNSANY 018N warselasiafeunuansaiy lifinasennueudnflaeningiy wissdaudariumideves an
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Sl Alar L1 UguA3na way uaudinnud 1Beuld [15] inudn e eng 81w 51618 wagnsfine axlidanaliigndn
Aeanafinels dedn uaziAnamding

Hadofidmarionuinivesgnéndenandnsing1dud Coca Cola (Uszmalne) aghiidoddgymisa
Fadenadeafun1sideves aigan 1a3aun [16] Anuin AuA1vesduirdnadennuinfdensidud uonan
AuAvesdufuazauinirenAudinadenisiaduladendninriulne-wnuna faduaud egaiifodidny
MsadA wazauAdeves udanud ndwns [9] Anudn Yedusunwdnvaingdufivesiugid dunme fu

af
A1l

Jusssu auyednan uagdug i duledeniinadennuinilunsduiveslduinssugAgyning

6.2 TawauauuglunmsimadTeluly
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