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Abstract

While social commerce has fundamentally altered consumer behavior, empirical evidence
regarding the specific mechanisms through which social media marketing activities and influencer credibility
drive the purchasing decisions of Generation Y (Gen-Y) in expanding peri-urban economies remains limited.
Addressing this research gap, this study encompasses two primary objectives 1) to compare Gen-Y's
purchasing decision behaviors via social commerce based on demographic factors, and 2) to investigate the
impact of social media marketing and influencer credibility on these behaviors within Nakhon Pathom
province. Data were collected from a sample of 400 respondents utilizing convenience sampling. A
rigorously validated and reliable questionnaire served as the research instrument. Analytical techniques
included percentage, mean, standard deviation, independent t-tests, One-way ANOVA, and Partial Least
Squares Structural Equation Modeling (PLS-SEM).

The findings revealed that 1) Gen-Y’s purchasing decision behaviors via social commerce exhibited
statistically significant differences based on gender and monthly income. 2) Social media marketing exerted
the most substantial positive direct effect on purchasing decision behaviors (B = 0.578), followed by a
significant positive direct effect from influencer credibility (B = 0.384). Furthermore, social media marketing
demonstrated a profound positive direct effect on influencer credibility (B = 0.926), significantly explaining
85.70% of its variance (R%= 0.857). Collectively, both constructs accounted for 92.00% of the variance in

social commerce purchasing decision behaviors (R” = 0.920).

Keywords Social Media Marketing, Credibility, Influencer
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Mniudaiiiumaifiusivsudeyadis 35015dudeg1ewuuagaIn (Convenience Sampling) wag 113
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Data Collection) {11 2 %8an19 laun
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walginiosiuifanuifsndesivimiauasgy (du ndu3iduens nauierisaudluuasug)
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cw dd  w I I:f ) o o
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sewiow Wudarmauuuunsisaeusenis (Checklist)

s 1 ¥ o
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W191N91U3T8VR3 Kim & Ko [3] wag Cheung et al. [5] alu 4 A1 Ao AuTie NsTufduius anuviuade
uaznsUsuLaslnsdla Taelduinsidiuysezunuan (Rating Scale) 5 szau

daudl 3 Yeyaivaiunrmsindefovesdusigiouiees (influencer Credibility) Ussgniuazsinunde
MaIumULUUSIaeeRr LTl 0vetund a3 (Source Credibility Model) 483 Ohanian [4] $3ufusu3seves
Djafarova & Rushworth [8] ¥alu 3 #1u A audeawn anuiliinede wazaudgals Ingldunsda
Uszannue 5 sgau

daudl 4 Foyafedunginssunisindulateduduinlndaneuiisy Ussynduasimundemaiuain
nsgvrunaiadulatoniuuiungaRataras Mason et al. [2] falu 5 dunou ldun n1ssudanudesnis nsdum
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v
| woa o

o Teedaideniamzdernuiiieddanuaanadas (100) faust 0.50 Fuld Ideh 10C agluta 0.67-1
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\walsdud (Generation 2) $1u3u 30 ¥ wAnFIMMAELUTE AV LeaYTBIATEUUIA TnBgauTURNAITL

estudt 0.70 Fuly dendaraseuuin ieatumananmiudedsauosulatd (0.75-0.81) mnuideievesdurg
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GOGIGRRI Y] wlevaaouauANFNsRINgAnsTINSAnALlaTD uunaudadudruynna Tdadding
NAaauAY (Independent Samples t-test) LaznA153LATIZHAINLUTUTIUNINAYY (One-Way ANOVA) waziiie
ﬁmsnﬁwﬁ‘waﬁuaqmimam&huﬁaé’aﬂmaauiaﬁuazmmmLsﬁaﬁammﬁu*ﬁlgLauLéva%ﬁdqmaeﬂ'awqaﬂﬁiumsﬁmﬁﬂﬁa
THadAnsinmeiaunindddasaiauuuidaesiosfigauisdu (Partial Least Squares Structural Equation

Modeling PLS-SEM) LiloUsziliuAduussansdndnaidunislaagnsuaiuga

4. Han153Y

aeudl 1 dayaisatuiladodruyanavesnounuuaauaiy wuideyadiulvgdumands (Favas
64.00) 4939918 36-40 U (Fowaz 55.50) seAuUNIsANwIUTYa9T (Savas 79.00) 013190557 (Fewas 27.50)
Tldsiaideu 15,000-25,000 U (Fouag 65.500)

dauit 2 wan1sAnwIBvEnavesdedeauaaulayl wuirdndesmegseduinn (Mean = 4.10) lagdudi
Ie¥umsuseiiugegade “auviuas (Trendiness)” TiFunsussdiuluseduanndign ddeds 4.33 uasdiddou
\Weauunasgumiiy 0.75 duduiilddumsssiiudosaafe nsiiujduius (interaction) é¥unisussiiuly
seAutunans daeds 3.72 uardmdudesuuinnsgusiniu 135

duil 3 wamsAnwAIinTaTiovasdugumas nuAedssINegsEAULN (Mean = 4.15) 1ng
shuiilsisumsussiiugegade “ermniilinge (Trustworthiness)” Ta¥umsussidiulusedusnniian deeds 4.37
wagflAdudeauunnsgIuminiy 0.62 dauﬁwuﬁlﬁ%miﬂimﬁuﬁaaqmﬁa “aruifenngy (Expertise)” TH3u
nsUsadulusedudiunans fanads 3.67 uasfimaudenuunnsgiumiiiy 1.61

daufl 4 wanisAnwmgAnssunisindulededudvinulsdeanaudise wuiiaadsuogsedun
(Mean = 4.18) Inesuiildsunisussiiugsanfio “n1siumdeya (information Search)” ls¥unisussiiiulussdu
wnilan fiAnade 4.42 weeilddudsuuunasguwiniu 0.68 dufuildfunsussdulosanfo “nsUsyiiu
maiden (Evaluation of Alternatives)” li§unisuszifiulusgduuiunans fienade 3.53 wazdiandanndosvu
WIMSFIIAY 1.87

daufl 4 maUlsuidfisunginssunisdaduladedudinulufeanauiiss vasngu Gen-Y adwun
aadadedruyana

= a v a & s v o =~ acs ' A o Y
MA139N 1 ‘Wi](ﬂﬂiiumimﬂﬁuﬁlﬂ"?}aaumNWUI"UL“UEJ@WJZJLZJ?“U GUQQﬂqN Gen-Y LiJamLLuﬂﬁniJ‘fjﬂﬁ)ﬂmuuﬂﬂa

-
2 5
1= ﬂg

w
€ ;g
2 g =
IS z s = 2
2 ® b3 ® &~
1.n155uU3ANNABINNG v x x x v
2.MsAuMveya v x x x v
3.msUszliumadon v x x x v
4.nsenaulade v x x x v
5. WOANTIUNAINITTD v x x x v
naAnssun1sanauladodudn v x x x v

o o o

v flanuuandegneiifoddgmeada X liwuanuuansiisegsiifoddymiaaia

o
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HanFITenuimginssunsinduladeduiriuldisansulise venay Gen-Y Weoduwunautaudiu

o o

yAAa danuuand1aiuny e wagsglaseiiou agnedidudAgyniaaia

o

daum 5 nsnaadudedeanesulatuazauiyeiiovesdurigloueas fidwananginssunis

sndulavefudiulvdeanaudsy vangu Gen-Y Tudwminauasugu

BEH0
R?=0.894

A 2 fuwuunsnanEudedinueaulatuazanuteiovesdungieuwes NdwadengAinssun1sindulad

FuAruledisanaudise veangu Gen-Y Tudwinuasusy

nseaarudediauesuladiidvinannsudivinsenginssunisdaduladodunuladvanaudise

ANa

< = oA a ¢ a N ' a o a &
gafian (B = 0.578) sesmanfie anwudeiiovesdurlgiewees Tdvinannsadauinsenginssunisdindulade
a v =~ as | Ao o o aa o ' oA o s
Auidulalizaneudss (B = 0.384) egadldedAyneadn venainddmui nseaanudedauesulal]
a a a ' oA A a o A a
gngnansnsadavinaeanuindefiovesdurgoueesiuszduiigun (B = 0.926) wazaunsaeSuieainy
wUsUsuvesnu L tetievesdungeueilafosay 85.70 (R* = 0.857) egaiild1Anymeadia viall Jademsaes
aunsasiuesunganuwlsUsuvemginssunisdnduladedudiuladivansuidselasesay 92.00 (R? =

0.920)

o a o A o s . . '
MN199N 2 miﬂizmﬂm(ﬂaﬂ’]i’m LAZAIUNTILVIRLUAN AULNUN Fornell-Larcker Criterion wagA1 AL

ORISR RIRIEIIAR

Construct Indicator Outer Loading VIF (< 3-5)
Hodsaunaulall (SOC) SOCO1 0.6342 1.5866
SOC02 0.7102 1.5959
SOC03 0.7976 1.4577
ﬂ'nmj'nﬁiaﬁwm ICO01 0.7670 1.9824
dungleuwas (ICO) ICO02 0.7610 2.2101
ICO03 0.8085 1.6413
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A1519% 2 N15UsEiulamani1sin warAUASATITILUN AIULNM Fornell-Larcker Criterion kag@l A1y

AanmandnN1ely voIfuUsuie (5a)

Construct Indicator Outer Loading VIF (< 3-5)
wgAnssunsinaulade BEHO1 0.6738 1.4485
Auaninulydea BEH02 0.8136 2.7829
aoudlse (BEH) BEHO03 0.8031 3.0382

BEHO4 0.8260 2.3531
BEHO05 0.6902 1.8266
Fornell-Larcker Criterion SOCO ICO BEHO
SOCO 0.8142
ICO 07869 0.8070
BEHO 0.7724 0.7457 0.8839
Construct Dijkstra-Henseler's rho Joreskog's rho (Pc) Cronbach's alpha(ot)
SOCO 0.7673 0.7589 0.7605
ICO 0.8232 0.8224 0.8233
BEHO 0.8796 0.8745 0.8715
SRMR= 0.0482

211A157°99 2 "N15UsEUluAanISIn karAUASUTITLUN AN Fornell-Larcker Criterion hag@n
AMUADAAARINETUTDIR I UTES" F U108 uAMED AkazkUaRunNElAsIll  AuisansaTalasaasng

v Sao

(Construct Validity) figrsanandnminesdUsznau (Outer Loading) ¥8#7¥iavnea (SOCO1, ICO01, BEHO1

v

1a+) dA1egsening 0.6342 1 0.8260 Feaglunaineansuld uansiwidinaunsaasvioudinususaliogn

bAANEE

&
o o

mnegeutymaesadaduny (Multicollinearity) fin VIF (Variance Inflation Factor) vesvni¥ini
q

v
1w v a

Fmanel 1.4485 fe 3.0382 Setfaendunasitmua (foandn 3-5) Usiindmd Tndasylildfanudiniusiuesaany
nadgurivnieana

AuAsUBasIuUNn (Discriminant Validity) ieRansanauinas Fornell-Larcker wudn A1sInfiaesues
AVE (Average Variance Extracted) ﬁQLLaﬂﬂuumwLLszqwuaamsN 1iun SOCO (0.8142), 1CO (0.8070) ax BEHO
(0.8839) firnguninAndulsyAvsavduiusiiogdnuarsmieduddluuny/ediideatuiomn (Fu SOCO fid
0.8142 Faganin 0.7869 uaz 0.7724) Fuduldilumairnunsadeuunluszividey

ANaonAasen1elu (Internal Consistency Reliability) Usgifiuainan Dijkstra-Henseler's rho (PA),
Jéreskog's rho (Pc) Wag Cronbach's alpha (01 wu3tdiauwUsuslsynsadiaiu 0.70 (eg5ening 0.7589 fis 0.8796)

v & & A o oo oA v & . '
LLamI‘ViLMU’J”ILLU‘Uﬂa‘Uﬂ’]ﬁJLLaSLﬂﬁEN@JE]’.JMJWNJJ‘LHL“UE]OE]QQ ﬂjquﬁaﬂﬂa@\iﬂawﬂauma\‘iiml:ﬂa (Model Flt) A1

' v
va o v o=

SRMR wirfiu 0.0482 FsiAnfesndt 0.08 asuldinlueaidelasiasefididvasrsuinnuaenadaiutoyaids

Uszanwluseauduin
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5. d9U aAUTeNa uazdalauauus

5.1 43U uazaiusemna

1. iam It lduindadeiunauas eldsediou dwalinginssunisinduledodudrulndea
poudfsunnisiueseditiodfayneadd Ussduihinaulafie ndusogsdulnniitnsengsening 36-40 9 Fadn

aglunguiniuaistunenaunansiiwmeulaty (Late Gen-Y) Ndanutuamisglawasiuwildunasldivgnalunis

v a o

Andulade (Rational Purchasing) a4 [6] AnvuglanzilYigaiurenan1TIdennud nqudegslianuddaiv

Juneu "MIAumMTeya’ gafiga uazUsududs "annuilingda’ vesdungiowwesligege Tuvuenaia Ay
a N B2 o e o v o a ' a ac %
Feavny' nauldsuazuuuingn Usingnisalfiazvieuliiudmginssuveangu Gen-y luladeanaudiselyls

wosmdungeuweiminausdeyaludnuaurinnmsviowanmudulideivigdsdn wiulunisdumenuaidls

wazn153fndanudusssuvdludnuany "isuveniiien” (Relatability and Trustworthiness) 111031 F4A13
donnaed (Congruence) s¥ninManyaivesdungleuweiiarIntinvewuilnatu Junumddglunisnseau
nsanaulatieunninandsganiyng [8], [11]

2. WioRasanluilfvesdnsnaidadnseding nuinnseaincnudedenussulay (SMM) 18nSwan1amsads
vansengAnssunisanduladeasiian (B = 0.578) lnvesdusznaudiu "auviuade” ldsunisuszdivasan [3]

o e a ' a & v w N T P ] . <, ¢
NAGWOUAINITDDFUIBHILUTUNANUITUIINIAUATUIN FATUNUNNLLDINGTUUN (Semi-urban) waztduguenang

a

mensanefigsiagueu A uagiudidaluddwaunn guslaangs Gen-Y Tuiuidiinisilaiufouasitdin

3

s A

(Lifestyle) 91nngannumuaseganinswuniifialedeaiiie n1siiauensumnuiniinisaainfidnssua
(Real-time) Faaunsansziun1siuianuseanislaegasnds [10] wenand waadAduneliiiuannuduiusy
Wrauleegndede Aanssumseaianiufedinueeulatidviinanimsegiummadenuuniaiiovesdungiou

wes (B = 0.926) LavaunsneduisauwlsUusiulaneieuag 85.70 ($RA2S = 0.857) Auduiusaenanendd

¥
a Sl =]

91 NKUTURA1LNSaRRNLULAANISUNSRaalETA L dusssuF Tudadeaiioni (Hard Sell) awduld Asilae

dehuludisenseiunmdnualuazanutlindavesdurgieuwesnuusuddentdluriui [4], [5] Uadensaesds
nuswiuvegmamawagansnesuieauuUsUsuveandnduladeligetisiesay 92.00 (SRA2$ = 0.920)
(2], 9]

5.2 Jardusnuzlu@wlauny

o YA w Y

NHANTTITY FIeditolausiuzdmsugUsenaunsiastinnisaaialuiuidmiouaslgy laeusens

@

wsn mshinuddgyiunisusunagnsliagenadesiunguidinuevan (Segmentation Focus) Failungu Late
Gen-Y Mfimds@euagldivnnausznounsdnduls uwusudmseenuuuwalyduaiunsveiiameianzauagiu

P v S v v Y o ¢ & A o . = '
Glaﬁlﬂ UBNIINU aﬂixﬂaumimamﬂLuuﬂ’liai’l\iﬁﬁﬂLua%ﬁ‘m‘mumzLLa (Trend-Centric Content) WWanaudusine

v a

noRnssuvewuslaaluiiui Semi-urban 7isuBvdwasindediunartedeingi lnenistinsyuaaiuiion (Viral)
wsuldiuiiomuuy Realtime vatl Tufifiveanisidenlddurigiouwes wusudlinsiansanaingusamtim

~ Ya ~ ' = oy vy W o 2 ) Aa a Yy ,
NIDYDARAAANTULNUIDYTILAYT WALILUUN ﬂ’Jr]Nur]bL'J’JrNSLﬁ] Lunan Iﬂﬁ]Laaﬂuﬂﬂawa’]ﬂqiﬂiqjauﬂqlﬂaEJ’]\TLUU

a o '

535091 asalunsan Tudnwaiieuveniiiow Mengeil §5AnIsiavItomINsdeanstatiuseansnniu

3
v &

wegadedlniluiunsiiujduiusuasnisusediuniaden wu nsiszuuneundudaludi@ (Chatbot) 19ae

v

Wiusnmsyndtu sudinsinideyaiieuiisuduiidanuiieansseznalunsuszidiunadenvesiuilon
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5.3 $oiuanuzdmiunsideluasedely

dmsumsidelusuen fiiaulamsvseveumansfnuludinguaeisdudu 4 wu nguaiueisdud
(Gen-2) Badunquilivlsniumeluladfdvialaganysal viengu Baby Boomer masaaunsinwuIouiiio
UsgAnBamnsdeanstuunanresy (Cross-platform Analysis) wonani ﬂ?iﬁﬂﬂiyj’imﬂﬂﬁﬁ?LL‘Uiﬁb‘uﬂaN
(Mediating Variables) idenadasiuuunnisdeveosulatinnddu Wy anudesdiluszuunisdisydu vie
AN TRddud iefigad nstauntsideluguuuuisineideuvunaunaiu (Mixed Methods
Research) sun1stinan1siasziilisusunalunogoariunsdun1walidedn (In-depth Interview) Wionisaunun
nau (Focus Group) xtellfesdamuiiBeszdnuiiantstatu Tnsangnmsvianudlaviundsinine iy

Taanuevgidnanenisliiutnladesnitanuiilindalussuvinavededuanouise

5.4 AadUN159N1998115 (Academic Contribution)
mATeBuilleasvesrnuslval (Body of Knowledge) i85y sMINISHUUTIRONINTTUNITAAIANLY

dodiruosuladidniungulenuulletoveunatans iessuienginssuluvsunvededsanaudsyluiunig

sado o 1 a

& av gy o a o = R o o
LAY UUN Nami’]ﬁ]sﬂ.‘w‘viﬁﬂgﬂut’ﬁﬂﬂis%ﬂ‘lﬁ%ﬁﬂﬂmﬂ’\lﬂ ﬂﬁ]ﬂiiuﬂ’]ﬁmmﬂmuﬂ@ﬁﬂﬂu@a‘ﬂau VL@JvLmLU uLWEN{]QQSJ
Saa

Jaseidwmasienginssunsdewinty widuimihidulade (Antecedent) Nfidnsnasgrasunsatanisnesis

AU deiiovesdurlgionwes ssdanuiivisretsreuwakIAammguinginssuiuilan lidudenalnns

v v
aa o =

dai1uBvENa (Transmission Mechanism) lugadivialdegadugusssuuagansadeiu
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