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Abstract

This research aimed to study: 1) the decision-making behavior of consumers using food delivery
applications in Mueang District, Nakhon Pathom Province, classified by personal factors; and 2) the influence
of the digital marketing mix and electronic service quality on the decision-making behavior of consumers
using food delivery applications in Mueang District, Nakhon Pathom Province. The researcher collected data
from a sample of 400 consumers who decided to use food delivery applications, utilizing a convenience
sampling method. The research instrument was a questionnaire that had been tested for both validity and
reliability. The statistics used for data analysis included percentage, mean, standard deviation, independent
samples t-test, One-Way Analysis of Variance (ANOVA), and Partial Least Squares Structural Equation
Modeling (PLS-SEM).

The research findings revealed that:

1) The decision-making behavior of consumers using food delivery applications in Mueang District,
Nakhon Pathom Province, showed statistically significant differences based on age, educational level, and
monthly income.

2) The digital marketing mix (DMM) and electronic service quality (ESQ) had a statistically significant
positive influence on the decision-making behavior to use food delivery applications (BDF). The digital
marketing mix had the highest influence on decision-making behavior ([3 = 0.658), followed by electronic

service quality (B = 0.380). Furthermore, the digital marketing mix had a positive influence on electronic
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service quality (B = 0.933). Together, these two variables could predict the decision-making behavior of

consumers using food delivery applications in Mueang District, Nakhon Pathom Province, by 83.40%.
Keywords: Digital Marketing Mix, Electronic Service Quality, Application Usage Decision
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(1 i) uazMTlATIEiAULUSUTIUARE (One-Way ANOVA) dwusuusitiious 3 nauiuly (wu eng
318l9)

nMsnaseUANNRZIUT 2 LiieAnundvSnavesiiulsdasy (7Ps uay E-S-QUAL) fidswasefuusn (wainssu
nsdndula) {3duldmaiiansiaseiaunislaseasng (Partial Least Squares Structural Equation Modeling
PLS-SEM) 1l Uszidupnuduiusid udunssuaznia1dudssadns idunis (Path Coefficient,B) wazoduns

Auanunsaluniswensal (R vedlunaide

4. Han1598
a Y] a o o v Vv ' | g a Y
aaud 1 deyafenuladediuyanavesdnaunuuaauaty wud Teyadiulngdumands (Sevae

Y

60.75) flang 20 - 30 U (Fewaz 65.00) don¥nwinnuuien (Sevar 45.00) N1sAnwuUSeyy s (Sevay 71.25)
fisglel 15,001-25,000 U (Feeay 59.75)

Aaudl 2 druUszaunenIsnaInAINTa (Digital Marketing Mix - 7Ps) Tunmsiu aglusgivann (Mean =
3.99) TngarduiildFunisuseidiugsiianldun fundnfus nquiaunmuinsdidnnsedind (E-Service Quality E-
5-QUAL) Tunmsan agluseduunn (Mean = 4.00) Tngdsuiild$unisuseiiiugefianldun druuszansam
(Efficiency) wafinssunsdtnaulatavestiuslae (Consumer Decision-Making Process) lun1wsas ogfluszéfusin
(Mean = 4.08) Tnsdsuildsunsussiiiugeignldiun msdumdeya (information Search)

aoudl 3 wofinssunsindulaliioundindumndneivosfuilon luiuiisuaaiies Smiauasusu
Suunmudafoduyprananisidonui nginssumsindulaliueundinduinmaneivesiuiinn lufuiiduae

o o a

i Ywminuastguiiauuanaisiuegaddeddgyniadfniy o1y sedunsd@nen uassglddeioustnal

mﬁ

dfgyyeaa

dufl 4 nSwavesdiudszaunisnisnainddanazaunmuinisdiannsednd AidengRnssuns

sraulaltueundintuilamdneivesiuslnaluiunguneidles Smiauasugu

¥
=1

NNTIATIERENNIB9LAT9E319 (PLS-SEM) ainunsaasunanisusafiuluaalaniedl

715199 2 M1sUsEUluean1In wasAMNASUTITILUN AULnae) Fornell-Larcker Criterion wagA1 AIu

donAaasneluy vaefInUsr

Construct Indicator Outer Loading VIF (< 3-5)
daulszaunig DMMO1 0.7257 1.8821
N130A1AAINA DMM DMMO02 0.7838 2.4280

DMMO03 0.7624 2.2141
DMMO04 0.8055 3.3599
DMMO5 0.7835 2.9789
DMMO06 0.8120 2.6812
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A1519% 2 N15UsEiulaeani1sin warAIUASATITILUN AN Fornell-Larcker Criterion kagAl A1

AanmandnN1ely veIfuUsuie (79)

Construct Indicator Outer Loading VIF (< 3-5)
DMMO7 0.8294 2.2026
AMATNUINTT ESQO1 0.8284 2.2467
ddannsaiind ESQ ESQ02 0.8487 3.1639
FSQ03 0.8105 2.3783
ESQO4 0.4534 1.1843
wqanssumsﬁﬂauia%a BDFO1 0.8055 3.5662
vasguslna BDF BDF02 0.8525 3.7783
BDF03 0.7584 2.7214
BDFO4 0.7939 2.3756
BDFO05 0.7777 1.8613
Fornell-Larcker Criterion DMM ESQ BDF
DMM 0.7144
ESQ 0.7068 0.7694
BDF 0.7102 0.6119 0.7372
Construct Dijkstra-Henseler's rho Jéreskog's rho (Pc) Cronbach's alpha(Q)
DMM 0.9186 0.9176 0.9174
ESQ 0.8658 0.8345 0.8167
BDF 0.8988 0.8976 0.8972
SRMR= 0.0440

715797 2 Wun1susziluluwanista (Measurement Model) Aunsa@eduun (Discriminant Validity)
uazmNaenAassnglure iU FeanusaguatasuUananenaugdiulanll

AULNA2TIA (Outer Loading) wazA VIF

%
o

drudszaun1enisnaInaddia (DMM) d6%3a 7 #7 (DMMO1-DMMO7) e Outer Loading ag/3¥1ing
0.7257 §i1 0.8294 F9g9nINuNaATFIWNILUN 0.70 wansirdmdindanumunzangs uazilen VIF ag5ening

v v ¢ '

1.8821 fia 3.3599 Gafidnsnin 5 Jalaifidapmenudiuswygusenineiuusdass (Multicolinearity)
AmAMUsn1sBidnnsaiing (ESQ) fiiadTn 4 1 (ESQ01-E5Q04) Tae ESQO1-ESQO3 A1 Outer
Loading g4 (0.8105-0.8487) wsifl ESQO4 fifiAnAautnasiide 0.4534 fur VIF agszming 1.1843 fis 3.1639 B

dunasnliisidgmenuduiusaainndou

v
o

wqﬁniiumsﬁ'ﬂﬁu%%maaﬂ'u%hﬂ (BDF) $1647n 5 ¢ §iA1 Outer Loading 8¢5¥1i1e 0.7584 fia
0.8525 aruinasiiaun wazden VIF 9g581319 1.8613 f14 3.7783 Fahunaeiguiu
audanndasntelukazaadies (Internal Consistency & Reliability)

Fusursvng (DMM, ESQ, BDF) fidnduuszansueanivesnsouuia (Cronbach's alpha) gann 0.70
1ng) DMM = 0.9174, ESQ = 0.8167 Lay BDF = 0.8972
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v
a

A1 Dijkstra-Henseler's rho wag Joreskog's rho (Composite Reliability) vesnsiauusilenganda 0.70 M9du

o a

Fauanainasediodfellianuissavaugennsesniglusglunaeifasnnuaziiiedie

AUATATTUUNANLLNMUI Fornell-Larcker Criterion
ATUIVELEIUAD A19INTIABIVEY AVE F09iauUsuatiy 9 Tag DMM = 0.7144, ESQ = 0.7694, uay BDF
= 0.7372 FadimiluSeuiisuiuaanduiusluuniwazaoduilifedny (A1lakuameesys) nuiiawmsies

LUTAFINIATFNAUNUSDU o) NIvuA (19U andunussznIte DMM AU ESQ Wiy 0.7068 &etiaendn 0.7144 Lag

q U

0.7694) FaasUlailunaidnaunsagadiwun (Discriminant Validity) Ndaau faudsudazdiwenaanainiulag

lalgpuiuniu

ANFannaaIvasluma (Model Fit)
A1 SRMR Wiy 0.0440 &ilAnsiinda 0.08 uansiluaaimnuasandesiutoyaiisusednyluseAud

0.784

DMMD2 -

0.782

OMMO3 |<——-
__ 0.806
DMMD4 |<—

06784

DMMOS -

0.812

DMMOG I“--—‘—

0.830 0.658"**

DMMOT R

0.808 .
o BOFo1

0.853

e BOF02 |
ot

0.933*+*

0.380"**

0.828
ESQ01 5&—

0.649

Esaoz [

0.811

ESQ0s [
T L

ESQ04 | p—

' a

Al 2 BvidwavesdrulszaunimsnanAdviauazaumuInsBidnrseling Nildengfnssunisdnaulaliuey

nanduiiamdnesvesuilaalunundnnailes fminuasugy

a a

(DMM) uazpaun1mu3Insdiannseiind (ESQ) T8visnawd

@

NANTSIVENUIT dIUUTEAUNIINITAAIARITA
' a o a v a o a a | AU o W aa '
windenginssunsandulaldueundnduiandiies (BDF) egadidedAgynieada lnediudssaunianisnain

<

o

Adviadidvznasenginssunsdndulald qeign (B = 0.658) sesaunfenuninuinisdidnnselind (B = 0.380)
wenanil ddsvaunansnannddviadelidninaldsuandeanninuinisdiannsednd (B = 0.933) lnesuusia
asgunsaudunensalngdnssunisandulaliueunfindulinndieivesiuslnaluiiundnnailos Jwmin

umsUgu latedouas 83.40
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5. d9U aAUTeNa uazdalauauus
5.1 43U uazaiusemna

Lygfnssunsindulaldueundinduiiandneivesuilaa Wedwunmuladediuyana wan153dy

nud nginssumsdndulaldueunifinduiandneivesiuilan luliuiguneidies Jswinuasugy Tauuansiig
flumy 81y seAunsAnyl warselasiewow sg1alidediAyneada nansiduilaenadesiungunginssy

'
a

Huslaaves Kotler wag Armstrong [8] NszyndadediuyarauardnuuensUszynsmans wWu a1g szAu

q gl

a 1

asane wazsele doutadeneluniidnsnasgreuindenszuirunisdnduladonarnisilasumaluladlvy

' o

\Wesanguslaafifiengsiieiu (W ndu Gen Z Auindnw uaz Gen Y Mduivvhauluiiuidinadissunsisy)

El

Aacaa | a Y a o ad Lo A 9] = YA <,
THUINYIN AITULIIIU LLa%ﬂ’JWﬁJﬂuSUUﬂULVIﬂIuIaEJWLLGmG]’Nﬂ‘LJ Iusumm/]’i%ﬂ‘uﬂ'liﬁﬂ'iﬂ’]l,tagiﬂﬁllﬂ@aLﬂa‘u%%lﬁdu

smuaidadouaznssonsuATldtneuds wu Ardadiens viesaemnsitgaiundmtii nisit daudszau
yansnanRaTia (7Ps) Svswasdemsinaulegeiian esunsliinlunanaifinisudstuguusdlusineiiomasuss
Afunamesusielngmatsse nagnsnsaaaisudedlduasnsddaguilaa wu nsiiuemsivainvans
(Product) 59An7iFuen (Price) uaznsaaaiunisnain (Promotion) wu tiaduanuazlusTududad Wuusansedu
swozduiidmaliuilnainmsinduladsdoldodwiussansniniian Feaenndasiuuuafnues Booms way

o

Bitner [6] 53u@l4 Chaffey uag Ellis-Chadwick [2] fieungdnnisysanmsdiuyssannisnainliiinuuiunaana
@ = o & = A v [N DI a L a
udgedntulumsfsgauaziudsunnudesnisvesiuilaneeulatlviianginssunisdesss

2. nan93eluassiinud dudszaumnniseainfdvia (DMM) uazaumuIn1sBidnnsednd (ESQ) &
angwalgsuindenganssunsdndulaliueundinduilandines (BDF) egrildudAngmnieais lagdiuusniaes

ansanensainginssulatadesas 83.40 JsaeandasiuuuiAnues Al Abdallah [10] Nszyinladedunagns

v oA A

nseansukeUndiaduiiedeliunumdidyegieddunisaiuanuianelanazyslalvduilandeduladenld

' v
o Sa a = d

UinsluszezEuiu 719 daulszaunianisnainfdvianidvsnageianlunidelasvieuliiuiinagnsnisdoans

waznslusluduinssnguidmnedutiadonsedundnlunisdrgszuu uenand nansifessaenndosiuauves
Wu et al. [11] %’ELﬁugmﬂmmwmaw%ms@Lﬁﬂmaﬁnﬂuuﬁasﬁa (Wu Areaiiesesszuy mnanidede way
UstAvsnmvaaeundiatu) luteduingeitdmadenisindulanduuliuinisdn Taedidenuindrudssaumis
nsnanAdviadidnsnaldeuindenmnimuinnsdidnnsedndetisunn deesureldindloweunaiatuannse
Uimsdamsduuszaumnanmsnaaldd srdwmalinisiuirenmunmmsuinsidnnselindgetunulude dawa
WeldiRnaiiulanazdnaulaliueundindusgrsioides dwiu auamuinisdidnmsednd (E5Q) Aflavswald
vt venanivsluduuds mnuadesvesszuy ausandslunislau (Efficency) wazAgnaedly
nsdndse1ms (Fulfillment) WudsddgfivralildlunisadrsUssauniseliia denndosiuluna E-S-QUAL wea
Parasuraman, Zeithaml, uaz Malhotra [4] SseSursirnmuamuinismedidnmsednddunngureanisussiy

aa o o a a

Auazn1snavausmdIn1siereafuilanyaddva Usswuiivaulafe diudszaumanisaainfdvialidvinad
vIndeAuAMUINITBanvselindaeunn axvipuliiiuiiniseeniuuesAUsENoUNNNITAAINAITANA Wy nin
woUnALATUN 191Uy (Physical Evidence) Laznssuiunsdstsnaztseiuilisesns (Process) Hdauday
gnseAuMITuslusuuszansatnuazaunenldnuvesszuuluyuuewesiuslaalagnss JansWeuleuay
duasuiuvesanstafuidrvesurenginssunsdndulavesfuilinalunmsuldgnn aenndestusigauves
fa o a a ' Y a v IV o i 1Y) o
Audidendnsing [3] Aszyinisudsdulunatandneideserdensatasulusiudumivg ludunisensedu

Usgaunsalwasannmnisliuinisineulandiiainguslnnagredsty
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5.2 daiuauuzludealouny

1. fUsgnaunsmsiunstuid eudenagnddiulssanmanisnannddia (7ps) ilesaan DMM {i
Svswarenisindulatogaiian fifauueundintunasusminsatunisieluslusuiiduarogateidos 1y
nsuanldnduansiuiuhudwissiulusunediosunsugy viedaunudndwsluszosnisiidivun Mensedu
woRnssuNsdeRuUTUNEY

v

2. fusynaumsmisiawasysuusinanmuinismnedidnnseiind (ESQ) {usmsunanrlasumisgua
sruunoUndindulifianuaiios lalduvdeddlurasnandsiiu (Peak Hours) 1y HonansTuuasiiodu wavos
Uiuussszuunsdumsuemslifiannusiaiiuiud (Efficency) saufismuauamuninvaslsineslunisdnds
g mslignABaLaAsIIa (Fulfillment)

3. mslianudAgyiu nswdsdmannuladediuyana (Market Segmentation) losnwgingsudl
ANULANANAUAINBY SERUNMSANYT Wazseld unannesuadsldssuy Al Tumslnsegvikaziauelusludu
wuulanzyAAa (Personalization) Wy NswiuiueMsAuAmLaziuysanilondmsunguinAnw (Gen 2) uay

Wnaueudmiidewseuinsidupnusmsaduiiavdmiunguisiauidsnglaadu

5.3 Hairuauurdmiun1sideluaialy

1. Lffaﬁmm’nﬁ%’a%uﬁaﬁ’ﬁmqaaﬂitawwﬁuﬁﬁﬁmmﬁm Jmdnunsugy sﬁqLﬂutﬁumquéﬂmnmiﬁﬂmLLazﬁ
A duiiiosge nsideadedeluaisvereiui daifutoyaludsnnedu q udedwnindudduiunms
Ussmnsmansiiuansseonly iegimadnsveslunasziim uaesndomiounnsraiuogndls

2. sk ABn53FeIBanann (Qualitative Research) asiinisdunwalidsdn (In-depth Interview) u3e
nsaumuIngy (Focus Group) Safunduduilaa laaes uasiussnaunsiuenmsluiiugl welwldtoyaidedn
Renfudgm glassa viedadomedninendu 1 fuvvasuanidsUfinaeiavzliaunsansounguldasuiou

3, Msusuusiuviesudstunanadindy Tumsisondmelumsinnsandusuusey q idumumily
gadlaqtiu 15y AnwAnArens AU (Brand Loyalty), waAnssunnsiuaBunusus (Switching Behavior), #3813
geusumaluladszuunugiiemssaases (Al Recommendation System) HialfinAndsunuuazaTiuaTe

Trulumaniside
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