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Abstract

This research aimed to 1) examine the influence of personal factors on the frequency and budget
of purchasing products via TikTok among consumers in Nakhon Pathom Province, and 2) investigate the
influence of marketing strategy factors on the frequency and budget of purchasing products via TikTok
among consumers in Nakhon Pathom Province. The sample consisted of 400 individuals selected through
convenience sampling. The research instrument was a questionnaire that was validated for both content
validity and reliability. The statistical methods used for data analysis included percentage, mean, standard
deviation, independent t-test, one-way analysis of variance (ANOVA), and multiple regression analysis.

The findings revealed that

1) Regarding personal factors, there were statistically significant differences in the frequency of
purchasing via TikTok based on education level, occupation, and average monthly income. For the
purchasing budget, only education level showed a statistically significant difference.

2) Regarding marketing strategies, the frequency of purchasing via TikTok was influenced by price
(b = 0.23), product (b = 0.18), and promotion (b = 0.15), respectively. The model accounted for 43.0% of
the variance and can be expressed in the following equation

Y,=1.28%%+0.18 X;**+-0.23X,**+0.13X5+0.15X,

3) The purchasing budget via TikTok was influenced by product (b = 0.23), price (b = 0.20), and
ordering and delivery channels (b = 0.13), respectively. The model accounted for 48.4% of the variance and
can be expressed in the following equation

Y,=1.42%*4+0.23 X;**+-0.20X,**+0.13X5*+0.08X,4

Keywords: Marketing strategy, Purchase Expenditure, TikTok Channel
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1. {3seldvinsuandrsuvuasuansliiulsermiluimisuasuguiidungudegaiiesiunudoya
PBRAULDI

2. E:\JI’?J%JEJLﬁ‘U'ﬁ’JUi’JlILLUUﬁE)Um@Jﬁlﬁﬂzﬂ‘MMﬂ ASIEOUANILALY TR thusfiunmsnaduneunsiteseld

nMsiaseidaya Tunsiduafsdasidayaildannsiuvasuonmnussinanalaglilusunsy
d1593U Ingdmsieidoya Usznouriy nsiinsngi adfin1ud (Frequency) Adosas (Percentage) Alade
(Mean) duifsa1uun1nsg1u (Standard Deviation) adAnaaoue1il (independent t-test) N153tATIEAIY

WUSUTILUUNIAFET (One-way ANOVA) wagafiinsiasizianaoeny (multiple regression analysis)

4. NaN15IY

naull 1 deyaneanudadediuynna Han15338 ToyadiuynraveasEneULUUARUNNY WU TauadIu

v

g dumendls (Govar 63.70) 1y 18-25 U (Foway 50.50) Iszdunsfinuuiaan3 (Sevaz 36.50) WuinSew/

thinw (Fesar 28.20) waziiseldiadeseiieu 10,000 - 20,000 U ($egaz 32.80)

aoudl 2 Foyaiieafunginssunisidendadudriiugesmne TikTok kan1533 wuhineuwuuaeun
wuh freuuuvasuamadnlvgiinnuilunsdedudrinu TikTok 2 afsdaiiou sesasunie 3 afsteifiou Toya
Aeafusutssanaiaiesomsdedents wui Qma‘uLLUUaaumudaﬂwwjﬁwﬂssmmaﬁwiams%a 200 vivsenss
50909170 300 UTNAEASY Gﬁa;gaLﬁmﬁ’wszmmﬁuﬁwﬁﬁﬂ%amu TikTok Vagadaiian wui HnauLuUABUNNEIY
Tngjindoaud defn/edowussnis sosaunie qunsaivesiidangn

aeuil 3 dayaieafuiadunagninianisnatn nanside Jeyaiieafudadunagndnismana Tunwsiy
wui egfluszduanniign (Mean = 4. 42) Taganudduildzunisussifiuanngn oun dusdnsdas funsdaady
n9Ran Fudesnamsdstouasnds auddy

aoudl 4 JadudiuynnaiidenarangAnssunisdendeaudrinutecmis TikTok vesuszrneuluimin

uAsUgy
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A15799 2 aguran1svegevanyigiu Uadudiuynnanidwmadonginssunisidondeduainiiuteanis TikTok 109

Uszrwuludminuasugy

A t/F | 21 nsAnen 19w swlddaifiou
AAlUNST AUAN -0.46 0.55 5.81%* 2.46% 1.09
suUszanallunisyedum 1.18 0.25 2.09* 0.41 1.31

31915797 2 JadediuyanafidinanenginssunisidendoduAuiuainia TikTok veaussyisuly

o w

Fandauasugu wui danuusnaaiuluiiusedunisfing ondn warseldndesobiou agdidudAynieaia

pa] o ¢ a ' a a X a v o ' .
MAUN 5 ‘UﬁlﬁlEJﬂafmﬁmiﬁlmﬂ‘VIENNaﬁlawmmii&ln’lil,aan‘uaaumN’l‘u‘UEJWIN TikTok ‘lJEN‘tJiS‘U’I"tm1u

Jminuasugy

= (% a

H3efnwaenTinsgianneenyiIdeladnwAtanduiussenineiud i ienaaeudyminiig
WUATITTaNY (multiconninearity) Hansvageu wudn ldiifudsiuglafiauduiusiuiuiesas 80 Faliny

AMIBEUATITINTING d1ansaunIessionneenl

A13199 3 Yadenqensnieniseanafidmarioninud Tun1sgeduriudemis TikTok veslszasuluiminuasusy

B SE Beta t Sig. VIF TOR
(Constant) 1.28 0.14 7.58**  0.00
PIUNBRAUN X, 0.18 0.03 020  3.25%  0.00 2.50 0.40
AIUTIAN X, 0.23 0.03 024 427 001 3.33 0.30
Fruteamansdsdeuaynds X, 0.13 0.03 0.14 2.35 0.09 4.00 0.25
AUNTALETUNITNAN X, 0.15 0.04 0.17  2.98*  0.00 1.67 0.60

R®=0.430
Han1snAauTyAIBEUASSITIMYNUIY VIF doendn 5 waga TOR 11nnd1 0.1 lunnedsdiedncun

31NM15°99 3 wan13fny Jadenagnsnieniseainiidwanoninud lun1sdeduainiugeania TikTok

vasUszrvuludaninuasugy wuindadeidmaUssnaulime drusim (b = 0.23) aundasud (b = 0.18) Au

v
=1

MsdLasunIsnaIn (b = 0.15) AMUAIRU FkUsiisnunalunisnensalisesay 43 wazaunsaleuaunisle Aadl

Y,=1.28%%+0.18 X, **+-0.23X,**+0.13X,+0.15X,*

A15199 3 UadedadenagninianisnaiafidaadosuszanalunisdeduAniureaani TikTok vesuseyvuly

Jminuasugy

B SE Beta t Sig. VIF TOR
(Constant) 1.42 0.20 7.06%* 0.00
AURARAUN X, 0.23 0.05 032 4.43*  0.00 3.62 0.43
AUTIAT X, 0.20 0.06 024 327  0.00 2.33 0.50
Fruteamansdedeuayngs X, 0.13 0.06 0.16 2.34% 0.02 3.72 0.55
AUNITANLETUNITRAN X, 0.08 0.05 0.10 1.41 0.16 2.07 0.62
R?=0.484

HaN13NAaUTYMINIZEUATITITINYNUTT VIF Uaendn 5 uaga1 TOR 11nnd1 0.1 lunneAdsdiadnrnuna
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Jadunagnsnianisnainiidnasosuuszanalunisdadudriugaanie TikTok vesusevuludnin

uasUgy wudrdadendwauseneuludie dundndua (b = 0.23) d1us1an (b = 0.20) Audesmen1sdsteuar

£
v

I9a9 (b = 0.13) suaeu AankUsioualunsneInsalsosay 48.4 wavanu1sadeuaunIshe fadl
Y,=1.82%%+0.23 X,**+-0.20X,**+0.13X,*+0.08X,

5. 49U aAiusewna wazdaiauauue
5.1 #5U uazafusnena
1. ngAnssuMsiiendedudiiiuteanis TikTok veslszmvuluiminuasuguduunamudadudiuunna

1Y =

wudn Sanuusnsetulugiusedunisdine 01dn warneldndesaifoussaiivedfynada naituaenndes
U Seksan Saisisod et al. [17] ¥13duiSeamgRinssunisteduioouladiig woundnduTikTok vesin@nuiluiun
wAuauATansell nMsAnwiteieamgfinssunsdsdeaudesulatiny woundiedu TikTok vesiindnwluin
WAUIAUATEATIINANTITENUI 1) weiinssunisly weundiadu TikTok vesind@nwilulunimeauiaunsgassiil
dndlugfldau woundindu TikTok Andusawas 98.5 14 weundiadu TikTok WuszuuUfiRnis 10S (wu Iphone,
Ipad) Anvdu Sowaz 66.3 STnuaundiadu TikTok nFer1auaza1uideves Narumon Insawang, Bongkotkorn
Thongsuk, & Naliniewan Praphanta [18] wgfinssun1slduaunaiatu TikTok Auusunmisaufnuesnuludany
naa BTy Y war iwaisdu z medeluadsilifieAnwingAnssunsldueundindu TikTok vesaulundiia

'
' o

lwels iy Z 92se1g5ening 8 - 20 U wagnguaiuelstu Y 9asengszning 21-37 Ylushuviruad sengdnssunisld
suuaUnALATy TikTok Insran1sideaseuliiiufudymisanuda vesaui 2 lwuasiulunniueundindy
TikTok wilde1unazasns Content aing 9 siakite AIUTULS n13tngalanaenauiinauinIendannnisidau
uaﬂmﬂﬁé'hmmmﬁﬁfagamﬂ nanIvelumsAinwiresenlulsziiuresmsiengingAnssunsldnureuniig
Fu TikTok steluldnfeutadulsslosidmiudldmuneundindu TikTok

2. Hadunagnsnsnaaiidsadenginssuniaidend eduduteanis TkTok vesUssevuludmia
uAsUsy wuirdieauandnafuludusedunsine o1dn uasssldindededou sgniiteddymieadn nadde
fananaenndeaiu Sawanya Watthanakitcharoenman [19] nagnéynansaanaiidssasonginssunisldauuey
WaLATUUTELAY TikTok LUF UL oUTEnT10la1ueLsT U 218 (Gen-Y) Lazlaluslstu uea (Gen-2) lulun

1 '
v Aao & A

nyummauas meTelinguszasdiflodnuimgAnssunisldueundiadu TikTok szmitaaiuelstu 1e (Gen-Y)
LazlaluoLITULYN (Gen-2) wagiilefny nagnsnsnaaiidsrarengAnssunislinuneunaindu TikTok sewing
iuBlEHuY (Gen-Y) wasiualsduusn (Gen-2) lasnsinwiadsiidumsfinyidoidesina

5.2 dawauauuslugeulouiey

1. wAnssunisidendedudsurems TikTok vesdsermiludwiauasusy daulnglldsudnswaan
Hadesnudinyana 1wy sedunsAnu endn warseldiadededeu Juandliiiuiingudivaesistuiag
Foansvisousagdlafiunnsnsdu fedufusznaumanisiinnesinasitangudming (Segment) IHFatau wazUiy
nagmsmsnanalivsnzaniulsazngy 1wu nauiidinelagsenslinnuddyiuanuindeieuasnuninyesdudn
Tuvaigiinguiosurionelimoalinruddyiumauasiusludumnni

2. Yaduiunagndnisnanaiidsvdnags Tiun fusia wandust waznisdaaiunisaann laslawiznns
14 Influencer n3enslaan & udunagniivionszduauaulouazifinsonvisldegaduszdns am
fuszneuminsitiunisaduaeumusidiinaule fge waruandiiufannududnileteauding TikTok s

MIAUIMIMAINTNENTEIIINNGNAT teaTeANUTaiuludua
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5.3 daiauonuzdmiunisiseluaiedialy

1. mﬁﬁaﬂ%iﬁumsﬁﬂquamsumaaﬂw%wmﬂu%’wi’mumﬂguwi’lﬁ?u failunsiteadaeluaas
venenguinegsludaiuiu q elildnamsidefiansoesuisnmsuemginssuguilaatsumaldosng
ushughBsty

2. msifindnsiAudeyalvivarnuans 1y msduniwalifedin vienmsdaunangfnssuuuunanyiesy
TikTok tielWldteyaidsdnuasiinnuasBonnndsty Ssagtglunmsieneiussgdlafiuiaidunsinaulate

Fumn
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